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Banking on
‘women powey
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Jankidevi Bajaj Award winner Chetna

Sulekha Nair

OMMUMNAL riots in
Gondavle willage in
Satara  district forced
Mumtaz Tamboli to migrate to
Mumbai, “Life in the village

|| was difficult afer the riots,”

remembers Tamboli. But sur-
viving in Mumbai proved
tougherand Tamboli retumed
w her village, s 1 knew
sewing, [decided mopenatai-
Toring shop at home. Eapphcd
for & laan o buy a sewing

Deshi

| Gala Sinha on what it takes to set up
| India’s first rural bank for women

was the outcome of an infor-
mal talk with villagers by
social worker, Chetna Gala
Sinha, Operated by women,
all its policies are women-
friendly.

“The brain behind the bank,
47-year-old Sinha, received
the 13th Jankidevi . Bajaj
award for Rural Women
Entrepreneurs in Mumbai kst
wieek. “This award & a relief,
Waorking with ma!mmhsed

movenient and the Shetkari
Sanghatana while in college.
“[ met my hushand, who is &
farmer from Mann  taluka
while 1 was fnvolved in this

bined with pressure from
financial instittions: To: be

Mahila Sahakari Bank Ltd.”

smwm:Jm.'imbdlhas
opened a tadoring mstitute
and trairs 150 girls in embroi-
dery. The Mann Deshi Mahila
Sahakar Bank in Mhaswad
taluka, Mann, Satara dissrict,

appreciated by the main-
stream js an. achievement.”

For Sinha, working with
the marginalised sector his
been a way of life. Bom in
Mumbai, Sinha was involved
in Jayaprakash Marayan's

After marriage, 1
moved o Mann and it was
here that 1 saw the plight of
women labouress. The
wamen, most of them illiter-
ate, saved their meag)

“The dought-prone areas of
Mann tolubr do not offer any

S00PE employment.
Women rear goats for a living
and save a meagre Rs2-5 from
selling goar's milk, w]ul‘h is

awoman,
you help
afamily.”

ameng women in this inac-
cessible, drought-profne area.
Mann Deshi Mahila Sahakari

The bank also invests in
developing rural infrasue
e and - asset-building
among wamen, floars projects
o rejuvenate Iocal raditional
skills; offers training for skill
upgradation bl

bank, the Mann Deshi Mahila
umbrella involves aperations
of two other organisations —
Mann Vikas Samajik Sanstha
and Mann Deshi Mahila
Bachat Gat Federation. The
Sanstha  provides students
sehalarships, vocational skills
mraining ard conducts health

ducts that women can buay”

The bank has grown and
today has four branches in
satara district with 37,400
customers, From 1997, to
2005, its tatal credit portfolio
Thas reached RS 5,35 crore and
deposits stand ac Rs 7.80
crore, The only grouse that
Sinha has is aver the REI pol-
icy that does not allow her
bank to open a branch in
another diswrict dug to the
stringent norms, The RBL pal-
icy in this regard stipulates
that the capital for the pro-
posed new branch should be
much higher than is required
for expanding the branch nes-
wark in the same di rict.

empowering  rural women
entrepreneurs. [teatersto 300

the central bank mlu:y, Sinhi
says, “Let the banking regula-

self-help groups, i
self-employed women such as
vegetable and milk vendors
and weavers,

SILOPPY ap

the new branch is geographi-
cally closer o the éxisting
branch ‘even though it &

then given to the.
der for ‘safekeeping’. Muﬂ
often, they

their  requirements. DMnin-

Ings with the moneylender,
Since the money thus sived
was ‘secret, the mgneylender
could easily cheat of ir.

with their paperwork™

It was then that Sinha
came up with this idea
of  micro-enmeprencurship

Bank L., foundedin 1997, is “When you help a woman, locased in anather district, Let
Indials. first. rural wnmens you helpa family. \Wmmmlm the distance and nat just the
hank (o get# Ii Toans for their child be thecri-
Jiatwoper-  cation of 1o rebuild or recon-  teria for fixinga higher capleal

A in due- whole of  struct their houses, A woman  for branch expansion,”
harashtra, It is a coopera-  also takes 4 loan to buy gold, What's next? “Weare trying
tive bank run by and for  which can be sold of pawned to prepare 2n insurance prod-

women, which has: helped
rural women by providing
them the tools necessary for
achieving financial indepen-
dence and  selfsufficiency,

when an émergency arises,
Our loans are given as per
their needs, Ourbanka]snhas
a_ marketing  department,
which provides quality pro-

uct for women below the
povertyline.” And then smiles
wearily. "Bt will be an uphill
rask, but we are sure to suc-
ceed. *



